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Market moderates

Prices dip from last month, but up 9.4% from last year DS':)QLDRE,L?;I;?ZD
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shift to a more balanced housing market in the GTA continued in May. Home

sales were down on a monthly and annual basis, active listings were up and the * Condos
average price slipped down from April, but showed growth in comparison to May zg zn;_l:s
2021. Market conditions remained tight enough to support an overall average selling price " Se%ing
of $1,212,806, representing an annual growth rate of 9.4 per cent. * Leasing
In the City of Toronto, the average price of a detached home was $1,914,890,
up by 11.5 per cent in comparison to May 2021; a semi-detached home came in 416-520-6746
at $1,426,273, up by 7.5 per cent; a townhouse sold at $1,045,874, up by 10.4 David@DavidStoddard.ca
per cent; and a condo clicked in at $793,124, up by 10.5 per cent. www.DavidStoddard.ca

In the suburbs, a detached home sold for $1,432,951, up by 7.8 per cent
versus May 2021; a semi went for $1,044,443, up by 14.1 per cent; a townhouse 4

sold for $958,558, up by 13.8 per cent; and a condo’s average price was  Hallmark Realty Ltd., Brokerage

$722,778, up by 19.7 per cent. Independently Owned & Operated
. . . 968 College St.
Sales slowed down for a third consecutive month, dropping by 38.8 per cent Toronto. ON M6H 1A5

across the GTA on a year-over-year basis. The Toronto Regional Real Estate

Board (TRREB) attributed the slowdown to interest rate increases, but sees a turnaround after the summer. “Bank
of Canada rate hikes, including the 50-basis point hike on June 1, are impacting homebuyers in the short term.
There is now a psychological aspect where potential buyers are waiting for a battom in price. This will likely continue
through the summer. However, as homebuyers adjust to higher borrowing costs, housing demand will be supported
by extremely low unemployment, high job vacancies, rising incomes and record
immigration,” says TRREB president Kevin Crigger.

Those skyrocketing home prices seen at the beginning of the year, driven by
manic demand, bidding and low supply are waning. The average GTA home
price in February was $1,344,544, but in April it slipped to $1,254,436 and in
May to $1,212,806.

Many experts view the changing market as a return to more balanced
conditions. The market overheated in January and February, and it's now settling
down to more normal activity. While the slowdown in activity is more evident
in the 905 areas, a combination of strong demand and tight supply in the central

4,594 11,903 7,283 . .
416 areas continue to buoy prices. rev
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Home improvements

Tips for a smooth renovation an about the planning

ost people who buy a home are eager to make
M some changes to make it their own. Whether it's
a new paint job or undertaking major work such

as a full kitchen or bathroom remodel, the key to a successful
renovation is planning.
Many people underestimate renovation costs, so it's

Top renovation projects in Canada

Bathroom
19%

Source: Money Sense

important to develop a realistic budget. Determine how much
you want to spend and then add about 10 per cent to that
estimate. If it's a big job and will require a loan, talk to your
financial institution before starting so you know what you can
afford and what loan product is best for you.

Next, figure out whether you are over-renovating or not.
Once you start renovating it's easy to get carried away and add
extra elements to the job. Decide what you truly need and
want to accomplish. If you are renovating with your home's
resale in mind, kitchen and bathroom upgrades offer
good returns. Adding living space in the basement or
building a backyard deck are also helpful when you sell your
property.

Many homeowners believe that the only way to increase
the value of their home is to spend a lot of money. But home
renovations rarely offer a dollar for dollar return. In fact,
sometimes the simplest updates give the best returns.

Always get multiple quotes before settling on one
contractor. Ask what the contract covers and how potential
problems will be dealt with. zzu
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Stress test threshold may be eased

ith interest rates rising, many prospective
Whome buyers are concerned about being able
to qualify for a mortgage. But there is some

good news on the horizon. There is a possibility that OSFI
(Office of the Superintendent of Financial Institutions),
Canada’s banking regulator, may ease the mortgage stress
test threshold.

In May, the OSFI Deputy Superintendent of Supervision
Ben Gully stated to reporters that in view of the changed
borrowing climate, the banking regulator might consider
reviewing the stress test's criteria, sooner rather than later.
This qualifying rate is reviewed every December, with the
next set for December 15th, 2022. But that may change.
“We're continually reviewing it, their applicability and, if

conditions warrant, we would obviously move off cycle to
address them,” says Gully.
The current stress test requires that all new mortgage

borrowers either qualify at a five-year fixed rate of 5.25 per
cent, or their contract rate plus 2 per cent, whichever is
higher. However, borrowing costs have been rising and con-
sequently, most borrowers are well exceeding that 5.25 per
cent threshold, and facing a stress test of close to 7 per cent.

James Laird, COO of mortgage brokerage Ratehub.ca
says that inflation growth and the rate hikes are driving the
OSFI decision. “The stress test really came from a place of
ultra low rates and concern that people were overextending
themselves and borrowing too much ..." says Laird. "We don't
have that concern as much anymore..." reu



Rising mortgage rates

Homeownership

ank of Canada has already raised interest rates
Bthree time this year in its efforts to cool inflation,

taking a bite out of housing demand and cooling the
GTA housing market. In view of the market change, many
potential homebuyers are wondering if it is better to buy
now or wait hoping that prices go even lower?

Experts say, look at your financial capacity and housing
needs? Homebuyers already in the market with substantial
equity and high-income earners
won't be impacted that much by the
higher interest rates, “... it's those
lowest on the real estate ladder who
are being most affected," says Clar-
rie Feinstein, at the Toronto Star.
“That means first-time homebuyers,
new immigrants and those with less
savings to break into the market, ...
will be the most impacted as they
need to borrow more from the lender
and are much more sensitive to rate
increases,” says Robert Hogue, an
RBC senior economist.

Are you financially insulated from rate hikes? Do you
have enough saved for a down payment? Is your job sta-
ble? Are you currently renting or living at home? If the an-
swer is yes to all of these questions, then some experts
think it's better to buy now while interest rates are still rel-
atively low and there is less competition pushing prices up.

Is it a good time to buy?

But, "for those who have less income it isn't the best time
to buy property," says Murtaza Haider, professor of data
science and real estate management at Toronto Metropol-
itan University. "If home prices drop further, when it comes
time to the closing date, appraisals can come back tens or
hundreds of thousands of dollars short, leaving people
scrambling to pay the difference or risk losing their de-
posit."

Home prices are not likely to drop dramatically this year.
*...the root cause of the housing affordability crisis isn't in-
terest rates. It's limited supply and outsized demand," says
Robert Kavcic, senior economist and director of economics
at BMQ. This lack of housing supply will continue to buoy
the value of homes. zzu
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Toronto's international arts
festival dedicated to
performance, visual art,
music, theatre and dance.
Jun 2-24

TED Talks are influential
videos from expert speakers
on education, business,
science, tech and creativity.

OBSlI is Canada’s trusted
independent dispute-
resolution service for banking
services and investment
complaints.

Supports people affected by
diabetes by providing
information, research,
education, service, and
advocacy.
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Mortgage rates are
negotiable with individual
lenders. Rates are subject
to change without notice.
OAC E&OE

Prime ........... 3.70%
Variable ......... 3.09%
1-year........... 3.84%
2-year........... 4.14%
3-year........... 4.39%
4-year........... 4.49%
5-year........... 4.39%



Reverse mortgages

Seeing surprising gains among seniors

usiness activity at Canada’s reverse mortgage lenders

is humming. More and more seniors are tapping into

their home equity to fund their retirement and stay in
their family home. As with many recent lifestyle changes, the
pandemic is at the root of this trend.

A quick briefer on the reverse mortgage: Reverse
mortgages typically function like home equity lines of credit
and allow Canadians to put up the equity in their home in
exchange for a lump sum of cash or a consistent flow of
payments. If you are 55 or older, you can borrow as much as
55 per cent of your home’s value. Principal and compound
interest do not have to be paid back until you sell the home
or die. You do not have to make any regular mortgage
payments and you can repay the loan at any time.

Ultra-low interest rates and a desire to have more space
during the pandemic pushed home prices sky high which
made homeowners rich with equity. At the same time, horror
stories from retirement and long-term care homes during the
pandemic made many seniors more determined to age in their
homes.

www.mortgageswithmonica.ca

monica@capitalhomelending.ca

Verico -

Monica Falco
Mortgage Agent

Capital Home Lending

647-204-8621

“[COVID is] making it less desirable to live in congregate
situations and people prefer to stay in their homes,” says
Andrew Moor, president and chief executive officer at
Equitable Bank, a lender specializing in reverse mortgages.
Reverse mortgages are gaining steam. Equitable Bank
reported a 262 per cent year-over-year surge in reverse
mortgages in their 2022 first quarter earnings.

Is this a positive trend? The Office of the Superintendent
of Financial Institutions (OSFI) has stated that it is keeping
an eye on this rapid run-up in reverse mortgages, cautioning
that there are risks involved in this type of loan and calling for
more overview.

What are some of the risks for the reverse mortgage
borrower? Firstly, reverse mortgages are more costly than
other loans or mortgages as the interest rates are higher and
are compounded. There are also start-up costs (application
fee, home appraisal fee, etc.) which are deducted from the
principal received. Depending on the amount borrowed, your
interest rate and the number of years you live, there may not
be much equity left for your heirs to inherit.

The only way to get out of a reverse
mortgage is by selling the house or dying. There
is a penalty if you sell the home or pass away
within three years of taking out the reverse
mortgage. If you die, the amount you borrowed
plus interest must be repaid within a limited
period of time. As you borrow more and more
equity, interest starts to accumulate faster and
faster.

Taking out one of these loans can be a big
decision, so it's smart to seek out professional
advice from a mortgage specialist to help you
evaluate the pros and cons. rev
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